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A NOTE FROM
SHERI WESSEL

Dear current and future clients,

Spring has sprung, and the housing market is currently buzzing with activity. 
Whether you’re planning on buying or selling a home or seeking some 
renovation inspiration, this issue of my seasonal local real estate update has 
you covered from cover to cover.
 
Pour yourself a refreshing beverage, grab a sunny seat, and treat yourself to 
some useful information like how to happily navigate a multiple-offer scenario, 
haute home decor trends you might want to try, and 10 low-cost projects that 
could make a big impact on your property value. Plus, you’ll find some of my 
most popular local listings, client success stories, and so much more! 
 
And as always, if you have any questions or just want to talk more about our 
local real estate market, I am just a phone call away.
 
Keep blooming!
 
Sheri Wessel
651-270-7157
sheriwessel@kw.com
www.sheriwessel.com

Each Keller Williams office is independently owned and operated.
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QUARTER IN REVIEW

16 County Twin Cities Market Snapshot

Q1 2021
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Everything blossoms in springtime, including 
multiple-offer scenarios. No sooner do sellers awaken 
from hibernation, eager buyers begin showering them 
with offers. It’s an exciting time to search for or sell a 
home, but without the proper guidance from a 
knowledgeable agent, things can get pretty hairy on 
both sides of the deal table. If you or someone you 
know is thinking about buying or selling a piece of 
property, this is how to keep your cool during the 
housing market’s hottest season.

ALL SMILES AT THE

No-Sweat Selling

An abundance of offers sounds wonderful, right? It certainly 
can be, especially if you have an agent around to help you 
process all of the information. The key to keeping your head 
on straight throughout the negotiations is establishing a 
clear set of goals. Together, we’ll decide.

OFFER
TABLE

GOAL #3 GOAL #4GOAL #2GOAL #1

What repair 
requests should 

you address?

How much time do 
you need to move 

out of the property?

Do you care if the next 
owner wants to make 

significant renovations?

What is the lowest 
offer you’re willing 

to accept?



Once you’ve answered those questions and established 
a strong set of criteria, it will be easy to start weeding 
out the offers that don’t fit your wishes. From there, the 
real negotiations between agents begin. But remember, 
it’s not all about the money. Price is certainly an 
important part of your final decision, but there are many 
other factors we’ll have to consider.
 
For example, you can’t put a price on a buyer who is 
willing to slow down or speed up the process according 
to your preferences. It’s also important to remember 

some offers include repair requests that will come out 
of your pocket. If a higher bidder makes a lot of repair 
requests, you may find that your total profits from the 
sale are actually less than they would be from accepting 
a lower offer. Last, but not least, it’s important to assess 
your emotional attachment to the property. If you’re 
selling a home full of joyous memories and intentional 
design decisions, you probably want to go with a buyer 
who loves the property as much as you do. At the end of 
the day, the only way for a seller to lose a bidding war is 
to lose sight of their priorities.

Breezy Buying
Whoever first said, “The more the merrier,” was most definitely not talking about a multiple-offer scenario. These 

buyer competitions can get a little chaotic, which is why it’s important to find an agent who can keep you on track. 
For example, many people assume the highest offer will always win, but that’s just a myth. The truth is, most sellers 
have a financial range in mind. As long as your offer is within that range, you can leverage other incentives to lead 
you to victory.

One commonly utilized incentive is offering to pay in cash, but that’s 
not where the differentiators end. Minimizing the number of contract 
contingencies is another great way to set yourself apart from the 
competition — as long as it doesn’t put you at a disadvantage, of 
course. Another express lane to a seller’s heart is their timeframe. 
Some sellers are in between properties and would be more than 
willing to pay a buyer rent to remain in their house for a month or so 
after the sale. Other sellers need to get the sale over with ASAP, so 
waiving things like inspections and appraisals could earn a buyer 
bonus points by keeping the sale moving forward as fast as possible. 
 
Finding out which of these incentives will resonate the strongest 
with a seller is the key to winning a multiple-offer scenario, and 
that’s what makes working with the right agent so important.

Your (Not So) Secret Weapon
SHERI WESSEL
Seller Wins YTD: 9
Buyer Wins YTD: 10

No matter which side of the bidding war you stand on, you should 
never go into battle without a knowledgeable real estate agent at your 
side. We are the mediators of multiple-offer scenarios, and it is our 
fiduciary duty to communicate with each other on behalf of our 
client’s best interests. Whether it’s helping sellers set the right price 
to encourage competing offers or helping buyers decide which 
incentives will make their offer the clear winner, agents are your (not 
so) secret weapon.

WANT TO WIN?

651-270-7157  |  sheriwessel.com
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REAL VALUE
REAL EXPERIENCE

“When you choose to work with me, 
you’re partnering with a trained agent 
that has the backing of the world’s largest 
real estate company, consisting of 
180,000+ associates around the globe. 
That puts your search in the hands of the 
largest, most resourceful real estate 
network.
 
And, by choosing to partner with me and 
the Keller Williams family, you gain access 
to a suite of technology that keeps you 
informed and engaged with what’s 
happening in the neighborhoods you’re 
eyeing. 
 
Keller Williams was built on a 
simple-yet-revolutionary principle: people 
are what matter most. To help cement 
this understanding, we’ve formalized a 
belief system that guides how we treat 
each other and how we do business.”

34
YEARS IN
BUSINESS

692
TOTAL CLIENTS
SERVED

Sheri Wessel
Real Estate Agent

569CREDENTIALS

REPEAT CLIENTS
(82%)

BA Elementary Education
and Multicultural Relations
Univ. of St. Thomas

Member

36Heroes Home Advantage

CLIENTS SERVED
IN 2020

Awarded
Super Real Estate Agent

Keller Williams Premier Realty - East Suburban Office
635 Bielenberg Drive, Suite 100 | Woodbury, MN 55125

WIN-WIN
INTEGRITY
CUSTOMERS
COMMITMENT
COMMUNICATION

ideas before results
together everyone achieves more
starts with honesty
opportunities for all
results through people

CREATIVITY
TEAMWORK
TRUST
EQUITY
SUCCESS

or no deal
do the right thing
always come first
in all things
seek first to understand

Giving discounts to veterans, teachers,
and police/fire in our community.

Received yearly since 2012.
Top 3% of MN agents nominated for this award.

Awarded
Top 20% KW Agent
Based on total sales volume
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SUCCESS STORIES
Kris & Eleni
CLIENT SINCE
2021

WHAT THEY SAID

We were dreading having to purchase a house in this record breaking seller’s market, 
but working with Sheri made everything easy. We ended up snagging our dream 
home, and because of her professionalism and expertise, we even came out on top 
with negotiations. Any time it felt like too much, Sheri listened to our frustrations 
and talked us off the ledge - even at 9:00 pm. If you’re in the Twin Cities and in need 
of an agent, look no further. Everyone knows a realtor, but nobody knows real estate 
better than Sheri Wessel.
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1Fresh design inspo for 2021

Taking its philosophy from a mix of Japanese 
rustic minimalism and Scandinavian functionality, 
this aesthetic speaks to the peaceful 
intentionality many of us began craving in our 
spaces over the tumult of the past year. A blend 
of neutrals and natural materials that are simple 
and harmonious in feel, this design aims to 
restore calm and function. One perfect 
example—bringing a bit of the outside in with 
plants and potted trees illustrates the marriage 
of form and function by allowing us to breathe 
better in our homes while also grounding us by 
providing a connection to the outdoors.

Last year, many of us spent more time at 
home than ever before. The transition of our 
homes to double-duty living and working 
spaces spawned new design and decor 
trends that make it more comfortable and 
add much-needed functionality. Embracing 
this transition lends the freedom to carefully 
consider each room and piece of furniture. 
Does it add to your daily life, or subtract 
from it? With this fresh perspective, take a 
spin through the six hottest home decor 
trends for 2021.
 
Remember, trends may come and go, but 
your home is your safe space, so skip any 
trends that don’t speak to you. And if you’re 
thinking about selling your home down the 
line, talk with your agent about how certain 
home decor trends may add value to your 
home by appealing to current buyers.

A peaceful aestheticTop

To Try

Home
Decor
Trends



3
Kitchen storage
and shelving
With restaurant dining o� the table for much of 
2020, we cooked and ate more meals from home. 
All that time spent on food prep, roasting, baking 
and air frying led many of us to rethink our 
kitchens, whether that meant adding 
cheerfully-colored cabinets (think Pantone 2021 
Color of the Year Illuminating, which is a bright 
and cheerful yellow, or the ultra-trendy pastel 
pink), open shelving or aesthetically pleasing 
pantry storage. The latter especially became a 
necessity as the pandemic meant fewer trips to 
the grocery store and an increased need to store 
canned goods and dry pantry staples. Storage 
typically ranks among buyers’ biggest priorities, 
so if you’re considering selling, put enhancing 
kitchen storage at the top of your to-do list.

2
Arched doorways
Perhaps in a nod that harkens back to 
simpler times, old-world design aesthetics 
have experienced a resurgence of late. One 
of the most popular aspects of that has 
been a return to arched doorways. A 
timeless look that has long been found in 
many homes that favor traditional design, 
the e�ect can be mimicked by painting an 
arched shape on a wall or in furniture items 
like headboards and storage closets with 
arched elements. Make this traditional look 
modern by mixing in contemporary line art, 
minimalist design and natural fibers.
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Elevated home libraries
Everyone’s favorite Zoom background shone a 
spotlight on an oft-ignored area of our homes and 
o�ces—bookshelves. No longer just a place to 
store books, home libraries can add major design 
oomph. Think comfortable seating, an injection of 
greenery from some well-placed plants and 
something that shows o� a bit of your personality, 
whether that’s framed family photos, artwork or 
displaying a collection. Don’t forget the books 
themselves when it comes to styling your home 
library. Rainbow bookshelves remain beloved on 
social media, but try experimenting with 
organizing by size, genre or orientation to turn 
your home library into its own piece of art.

64
Eco-friendly design
From raging wildfires to bracing winter storms in 
typically warm climates, the environment has 
fittingly been on the minds of many 
homeowners recently. Simple swaps can allow 
you to incorporate innovative eco-friendly design 
in ways that help o�set your carbon footprint. 
Consider ditching your incandescent bulbs for 
smart lighting you can control from your phone 
or home automation device (like the Amazon 
Echo or Google Home) so your lights are only on 
when you truly need them. (Bonus: Home buyers 
love automation and smart features when 
shopping for houses.) Buying furniture 
secondhand or saving for “forever” pieces also 
benefits the environment by minimizing 
short-term consumption. And if you’re still 
reeling from the great toilet paper shortage of 
2020, consider cutting down on purchasing all 
those disposables by installing a bidet.

Cloffices and home offices
In 2020, we were forced to add more 
functionality to our homes than ever before. 
Little-used spaces no longer flew under the 
radar, and when many people began working 
from home, every room in the house became 
fair game as o�ce space. “Clo�ces” grew out 
of necessity as homeowners revamped closets 
into o�ces. Fold-down desks add versatility by 
being there when you need them and tucked 
away out of sight when you don’t. For those 
needing more workspace than a closet can 
o�er, guest rooms soon may be permanently 
outmoded by home o�ces as multiple 
members of the family—kids included—require 
desks and workstations.
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3030 Aldrich Ave S, Minneapolis, MN 55408
$468,500
2,016 sf
4 bed / 2 bath / 3 car attached garage

Experience the lasting beauty of this historical home while 
encompassing the updates of modern convenience. Once a 
duplex, the upper level still has a full kitchen and back entrance. 
It could be converted back to a duplex but many options await 
that space! Think master bath-walk-in closet-office or additional 
bedroom. It is still zoned multi-family and a rare option to keep.

COMING SOON - Memorial Day Weekend!

Sheri Wessel
651-270-7157
sheriwessel@kw.com
www.sheriwessel.com
You can also schedule in-person or virtual tours through the KW App!
Download it at your app store to get started: app.kw.com/KW12RK3QO
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The low-cost, big-impact projects

INCREASE YOUR 
HOME VALUE

WITH THESE 10 TWEAKS

With a little effort and minimal cash, these low-cost improvements can
make a big impact on your house's value and your happiness at home.

1. 2.
Reinvent your closetUpgrade the kitchen

A full reno can be costly, so try 
small tweaks like refreshing the 

backsplash, painting the cabinets 
or installing updated appliances.

 

Combat clutter by creating a place for 
everything and putting everything in its 
place. Consider custom organization to 

max out storage capacity.

3. 4.
Deck the walls Refinish hardwood floors

Paint can transform a room in a 
single afternoon. Pick a color to 

match a room’s mood, or get back 
to basics with bright white.

Bu� away those scratches and 
put a dent in those dings. 

Refinishing hardwoods can bring 
back that brand-new look.



6.5.
Get mowingFreshen up the front door

Grass looking a little shaggy? 
Give your lawn a haircut. 

Booking a service lets you set it 
and forget it.

Put your home’s best foot forward 
with a new front door. Steel and 
fiberglass are current top picks.

7. 8.
Dig up some dirt Pile on the mulch

Planting perennials ensures blossoms 
year after year while annuals bloom 

beautifully for a season. Native plants 
and succulents keep water bills low.

Bring landscaping back to life with a 
fresh application of mulch around 

trees and garden beds.

10.9.
Light up the nightFollow a new path

Installing a pathway or patio 
out of pavers or gravel makes 

a yard more inviting.

Landscape lighting and modern 
outdoor light fixtures give your 

home a new nighttime look.
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PROPERTY
SHOWCASE

3325-3327 42nd Ave S 377 Maple Island Rd
$895,000 - COMING SOON! Crystal Lake 
4 bed / 3 bath / 4 car garage

COMING SOON! Side x Side Duplex
Available Memorial Day Weekend!
$345,000

3324 Lyndale Ave S, #14410 Naper Bay
$205,000 - NEW PRICE - Available Now!
1134 sf | 2 bed / 1 bath

$225,000 - COMING SOON! 
Eagan Townhome
2 bed / 2 bath / 2 car garage

8940 Pheasant Lane 812 Ramsey St
$205,000 - Pending
1408 sf | 2 bed / 2 bath

$330,000 - SOLD IN 4 DAYS + Multiple Offers!
2532 sf | 4 bed / 4 bath

Sheri Wessel | 651-270-7157
sheriwessel@kw.com | sheriwessel.com

You can also schedule in-person or virtual tours through the KW App!
Download it at your app store to get started.
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SHERI WESSEL

"With the way homes are selling so fast in 
today's market, is it worth it to take the time 
to prepare it for sale? "

Many of my sellers wonder if it really matters whether they fix minor 
repairs, paint, clean and stage a home for sale since buyers are willing to 
bid against each other and pay over full price. The answer is yes, it still 
does matter. Many buyers are still out there comparing the various 
homes for sale and deciding which one is worth spending more on so if 
the home needs several repairs and doesn't look cared for then they may 
not be as willing to pay the higher price and will wait for another home or 
just not ask as much for it. That could mean money out of your pocket. 
Secondly with higher priced offers we want to be sure the appraisals are 
appraising high enough and when the home shows well to the appraiser, 
it also will be reflected in their opinion of price.  If you are thinking of 
selling this year it is worth giving me a call and discussing the items which 
will give you the biggest return on value. I also consult on paint colors, 
how to prepare your home for sale...and I have a stager as part of my 
marketing costs to better serve you!



STAY IN. SEARCH ON.

app.kw.com/KW12RK3QO


